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EFFECTS OF

COVID-19  ON

THE LIFE

INSURANCE

INDUSTRY AND

OUR CLIENTS

IN GENERAL

• Progression thru the year

• Unintended Effects on the general public  

• Effects on pricing and underwriting of life, disability 
and long-term care insurance

• The long-term impact and potential  challenges 

• Premium Financed  life insurance in current times 



PROGRESSION

THRU OUT THE

YEAR

• Completely unknown  

• Reinsurance carriers – reaction to Covid-19 

• Tightened up underwriting 

• Increase in sales – 14% in May for under 40 yr. old

• Loosening up and back to some normalcy



UNINTENDED

EFFECTS ON

THE GENERAL

PUBLIC

• Suicide cases up  

• Alcoholism 

• Intimate Partner Violence  

• Depression and Anxiety 



EFFECTS ON

PRICING AND

UNDERWRITING

ON LIFE , 
DISABILITY AND

LONG-TERM

CARE

INSURANCE

Life insurance

• Claims normal or up slightly 

• Carrier- 20% of claims were covid related claims but not more cases

• How to price for the co-morbidity issues 

• No major impact on pricing

• Covid had a greater impact on the lower socioeconomic class then 
the wealthier class as a percentage  

• Adjusted underwriting process 
• Exams not needed at certain faces and ages
• On-line application systems 



EFFECTS ON

PRICING AND

UNDERWRITING

ON LIFE , 
DISABILITY AND

LONG-TERM

CARE

INSURANCE

Disability  insurance

• Still wrote front line workers 

• No Covid claims

• Mental and nervous exclusions was a concern 

• Claims up because of the financial recourse of the  
lockdown

• How to tackle the financial justification for future 
underwriting is an issue for carriers to tackle 



EFFECTS ON

PRICING AND

UNDERWRITING

ON LIFE , 
DISABILITY AND

LONG-TERM

CARE

INSURANCE

Long term care  insurance

• Claims were lower because of the high mortality rates 
for older ages with co-morbidity issues

• Nursing home deaths because of Covid reduced claims 
as well 

• Covid itself hasn’t had a direct impact on need for LTC 



THE LONG -
TERM IMPACT

AND POTENTIAL

CHALLENGES

• Suicide cases up  

• Alcoholism 
• Binge drinking in females up 41%
• Monthly alcohol consumption up 14%

• Intimate Partner Violence  
• Physical and sexual victimization 4.4 and 2.3times 

greater then 2019

• Depression and Anxiety 



PREMIUM

FINANCED LIFE

INSURANCE IN

CURRENT TIMES

Current environmental impacts on Premium Finance 

• Interest rates being historically low 

• Banks getting very competitive and creative 

• 10 year fixed or 10 year renewable notes with caps 

• Cash Flows having a big impact on the options and designs 
• Initial cost of loan interest lower than premiums so more 

efficient for annual exclusion gifting 

• Estate tax change concerns – with a potentially lower unified credit, 
gifting other assets gets the priority 

• More emphasis on gifting company ownership or real estate 

• Corporate values might be down- take advantage of lower 
valuations for gifting   










